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MEETING NOTES May 21, 2025	Keeping in Touch – The Basics
Mail Item of Value * Email * Call/Text * Hand-Written Note * Social Media Snuggle * Pop-By
Pick 3 each month for each contact and watch your business grow!





DATES TO REMEMBER
5/21 Sales Meeting
5/28 No Meeting, No CE
6/4 Sales Meeting
6/11 Skills Meeting Body – Language
6/18 Sales Meeting
6/25 Mandatory CE Class 
w/ Curtis Bullock 9-12




Canopy Mortgage Interest Rates
$500k SFR, 20% down, owner occupied, 740 credit score

This Week                      Last Meeting 5/7/25
Conv 30 YR           	6.875            	 6.875
Conv 15 YR            6.375             	6.250
FHA   30 YR            6.500	       	6.250
VA     30 YR            6.500             	6.500
Invest 25%             7.125	       	6.990

34 Listings
7 Under Contract
16 Buyers Under Contract
59 Closed Transactions 




1. 



**THIS MEETING WILL BE SUMMARIZED USING AI, AND THE SUMMARY WILL BE EMAILED TO THE BROKERAGE**
1. Open house help for Rebecca Sloss. Anyone else?
a. 4491 W Daybreak Rim Way South Jordan, UT 84009 
i. Vacant so anytime.
ii. This home gets FANTASTIC walk-in traffic if you place signs out and put balloons on the patio. There is a flag you can put out to advertise in the property.
2. Dotloop loop naming protocol – 
a. LAST NAME OF CLIENT(s) - FULL ADDRESS OF LISTING
b. LAST NAME OF CLIENT(s) - leave blank if pre offer for buyer, then fill in address once offer gets accepted
3. Instagram sharing - Tagging or inviting people as a collaborator is easy! Before you are about to post, there will be a “Tag People” button, press that, then you can hit either “tag” or “invite collaborators” tagging someone means other people will be able to see your profile in the post, when you invite collaborators that means that the post will be visible on BOTH parties profiles. Next time you post about a listing, or something real estate related, consider inviting Selling Salt Lake as a collaborator so you can get more eyes on your content!
4. New Escalation Clause addendum in Helpful Forms in the buying loop.
5. Zillow to Start Blocking Some Listings in June
a. Listrac to show Zillow popularity among buyers.
6. Submitting an Online MLS Listing Exclusion Notice
1. Obtain some form of written permission from your seller to delay or withhold submitting your listing to the MLS. This written permission does NOT need to be sent to the MLS, but rather is something you will want to keep for your own records. Examples of “written permission” include, but are not limited to, the following:
· An addendum to your listing agreement
· Any form created or required by your brokerage or company attorney
· The type of written permission that you obtain when you make other listing changes, such as a price change
2.  Within 5 business days of the Effective Date of your listing agreement, login to the MLS and complete the Online MLS Listing Exclusion Notice. This Notice can be submitted by going to the Forms Tab within the MLS, then select MLS Forms, then click on the MLS Listing Exclusion option.
· Here is a direct link to the Online MLS Listing Exclusion Notice: https://www.utahrealestate.com/magicform/index/form/exclusion
 
Alternatively, you can publish the listing to the MLS and change the status of the listing to Active-No Show (formerly called Off Market) until you and the seller are ready to market the property. Keep in mind the DOM does not accumulate and photos are not required while the listing is in Active-No Show status.
7. Fairhaven 2.0
a. Fairhaven Link
	This isn't the same Fairhaven you remember.



	With expanded scenarios, real historical context and hands-on tools, this experience goes beyond the basics — helping you deliver fair, confident service in every client interaction. 
 
And remember: Fairhaven 2.0 fulfills NAR’s required fair housing training under the three-year Code of Ethics cycle — at no cost to you.
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