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MEETING NOTES November 5, 2025	Keeping in Touch – The Basics
Mail Item of Value * Email * Call/Text * Hand-Written Note * Social Media Snuggle * Pop-By
Pick 3 each month for each contact and watch your business grow!
"A professional is someone who knows what they know, knows what they don't know, and knows the difference between the two."
This distinction is essential, he added. "Nobody knows all the answers. The idea that a professional is someone who knows all the answers — be careful with that one."








Canopy Mortgage Interest Rates
$500k SFR, 20% down, owner occupied, 740 credit score

This Week                    Last Meeting 10/1/25
Conv 30 YR           	6.125            	6.125
Conv 15 YR            5.375            	5.500
FHA   30 YR            5.875	       	5.750
VA     30 YR            5.990             	5.990
Invest 25%             7.375	       	7.125
DATES TO REMEMBER
11/5 Sales Meeting
11/12 Skills Meeting Referrals
11/19 CE Older Homes; Renovate, Remodel, Repair
11/20 Daybreak Realtors
11/26 No Meeting
12/3 Sales Meeting





31 Listings
8 Under Contract
9 Buyers Under Contract
156 Closed Transactions 




1. 



**THIS MEETING WILL BE SUMMARIZED USING AI, AND THE SUMMARY WILL BE EMAILED TO THE BROKERAGE**
1. Warm welcome to Krechelle Hymas and Keri Clune!
2. Birthdays and recognition.
3. Market Update
4. DRE Newsletter
5. You can update the Autofill feature on Dotloop by manually changing the address in the first Autofill screen after you start a new document where Autofill is available.
6. November Mailer Orders will be due by November 10. They will be mailed out by November 19th. Cost will be approximately $2.50 each.
7. December cookbook recipes are due by November 24th.
8. MLS Updates
a. Safety Protocol Guidelines
9. CE Classes 
a. Older Homes
i. Normal maintenance patterns for homes and deferred
ii. maintenance. Electrical concerns in older homes. Plumbing
iii. concerns in older homes. Energy efficiency concerns and
iv. cost vs upgrades. Concerns about asbestos and lead paint.
v. Cosmetic issue or significant repair concern.
b. Renovate, Remodel, Repair
i. Why should a house be remodeled? Top ten best projects
ii. from a cost point of view. Which upgrades save money or
iii. pay back during their life cycle. What is normal maintenance
iv. and why it pays off. Typical life cycles of some house
v. components.
10. FinCEN’s new real estate reporting rule. VERY IMPORTANT—WE DO NOT TAKE THIS INFORMATION! SET YOUR CLIENTS UP WITH YOUR TITLE REPRESENTATIVE AND ALLOW THEM TO TAKE THE INFORMATION. SELLING SALT LAKE DOES NOT TAKE PRIVATE INFORMATION.
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NAHB Builder Confidence Down
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By County,
Unemployment
Rate, Aug 2025
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Number of Consumers with New Foreclosures
and Bankruptcies 202592
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Total Balance by Delinquency Status 2025Q2
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Transition into Delinquency (30+) by Loan Type
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All Quiet on the Western Front
Utah Housing Foreclosure and Delinquencies — "25q2
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Percentage of Student Loan Borrowers with Percentage of Credit Card Borrowers with
Severely Delinquent Debt Severely Delinquent Debt
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Growth: Utah’s Constant Companion
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Utah Ranks 10t in Median Sales Price of SF Homes
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Median Sales Price , YTD Sept 2025 YoY % Chng, YTD Sept 2025
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Interest Rates Eat up Monthly PMT
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From Stability to Unpredictability

Utah has a lot of momentum:

— Downtown transformation (NBA/Hockey, Power District, Temple
Square)

— 2034 Olympics

* Uncertainty:
— Trade policy
— Inflation pressure
— Weakening labor market
— Immigration policy
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Utah Average Ar}nual Pay (% Change)
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Greenis good
Births and deaths as proportion of 2024 population by state

Utah has both the highest birth rate
and the lowest death rate in the country
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Housina Demand 2024-2033
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