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MEETING NOTES August 6, 2025	Keeping in Touch – The Basics
Mail Item of Value * Email * Call/Text * Hand-Written Note * Social Media Snuggle * Pop-By
Pick 3 each month for each contact and watch your business grow!
"A professional is someone who knows what they know, knows what they don't know, and knows the difference between the two."
This distinction is essential, he added. "Nobody knows all the answers. The idea that a professional is someone who knows all the answers — be careful with that one."








Canopy Mortgage Interest Rates
$500k SFR, 20% down, owner occupied, 740 credit score

This Week                    Last Meeting 7/2/25
Conv 30 YR           	6.500            	6.875
Conv 15 YR            5.625            	5.875
FHA   30 YR            6.125	       	6.250
VA     30 YR            6.125             	6.500
Invest 25%            6.625	       	6.990
DATES TO REMEMBER
8/6 Sales Meeting
8/13 3 HR CE Class
9:00 am Meth Mob
8/20 No Meeting
8/21 Daybreak Realtors
8/27 KSL Class/AI Class
9/3 Sales Meeting
7/30 Realtor Day at the Parade





41 Listings
10 Under Contract
15 Buyers Under Contract
103 Closed Transactions 




1. 



**THIS MEETING WILL BE SUMMARIZED USING AI, AND THE SUMMARY WILL BE EMAILED TO THE BROKERAGE**
1. Birthdays and recognition.
2. Market Update
3. I will send an email to RSVP for the Meth Mob CE class next week. There will be lunch.
4. August mailer orders are due by August 8th. We will mail them out by August 15th. The cost will be approximately $1.00 per mailer, and you are encouraged to make a donation to the school, teacher or classroom of your choice. The letter is attached.
5. Proposed bylaw changes to the SLBR.
The Board of Directors will give its annual update at the Annual Business Meeting on Wednesday, Aug. 20, at noon. Candidates seeking to fill the open positions for the Salt Lake Board of Realtors® Board of Directors in 2026 will be presented at this meeting. All candidates will be interviewed by the Nominating Committee. Lunch will be served prior to the meeting, starting at 11:30 a.m.

You can read about the candidates running for the Board of Directors HERE.

6. Legal Tip by Curtis BullockI have several new cases on my desk this summer that have been recently filed in Utah. After reading through them, there are several takeaways:
· Lot reservation agreements - In one case, a plaintiff's attorney alleged that an agent collected non-refundable deposits for several lots in a subdivision that was not yet approved by the city. The case blew up when the subdivision was ultimately not approved and the deposits had been spent by the developer on other expenses. Remember, lot reservation agreements in a case like this that are cancellable by the prospective buyer must be used. Do not use a binding REPC. Also, any money collected for the reservation must be fully refundable until plat approval occurs and a binding REPC is signed. Consult legal counsel on how to do a legally proper lot reservation.
· Breach of fiduciary duties - Attorneys have often argued this point in several complaints I've read. Agents have the duty of loyalty, obedience, full disclosure, confidentiality, reasonable care, etc. Don't allow future commissions to cloud your judgment. Make sure your clients are legally protected.
· Unauthorized practice of law - In one case, an attorney argued that the agent practiced law after she made significant drafting changes and voided out certain sections of the standard REPC without authorization which substantially altered the rights of the buyer and seller. An attorney was not consulted with and when the deal went south, this allegation was made.

7. MLS Updates
8. NAR wins case about mandatory membership. Three different courts determined that requiring real estate agents to b members of NAR in order to access the MLS is not anti-trust or anti-competetive. 
9. The Rocket/Redfin partnership was finalized in July and is already paying major dividends for both companies.
Incentives for bundling services: Since July 1, the company has seen more than 65 clients close on their home utilizing a Redfin agent and a Rocket mortgage, Krishna said. Buyers who use both services qualify for Rocket Preferred Pricing — a program that offers a one-point interest rate reduction for a year or up to $6,000 in closing credits. 

Real Estate News
3 key takeaways from a week of economic upheaval – Dave Gallagher
Growing concerns about the weakening labor market and inflation could impact the Federal Reserve’s next decision on interest rates.

As the dust settles following the recent flurry of economic data releases and the Federal Reserve's July decision on short-term interest rates, some clarity on what's happening with the housing market is emerging.
These are the three main takeaways from the economic data and decisions announced last week.
The jobs report was a big deal: The surprising downward revisions for May and June along with the lower than expected number of new jobs added in July point to a deteriorating labor market, which could impact short-term interest rates and mortgage rates in the coming weeks. 
The U.S. Bureau of Labor Statistics report released on Aug. 1 has already had an impact on mortgage rates. Mortgage News Daily estimated the 30-year fixed rate averaged 6.57% on Aug. 4, down from 6.81% a week ago and the lowest level since early October 2024.
One reason for the downward drift is that more investors now expect short-term interest rate cuts to begin in September after the Federal Reserve chose to hold rates steady during its July 29-30 meeting. While not directly related, a cut in short-term rates would suggest that the economy and inflation are cooling.
This dip in rates could provide house hunters with an opportunity to lock in a deal before the summer ends, suggested Daryl Fairweather, Redfin's chief economist. When compared to May of this year, the current drop has added roughly $20,000 in purchasing power for those with a $3,000 monthly budget, according to Redfin.
"While housing costs are still fairly high, the recent decline in rates boosts purchasing power and improves overall homebuying conditions," Fairweather said.
Inflation concerns persist: The complicating factor is inflation, which continued to rise in June with core prices up 2.8% year-over-year. That remains above the Fed's 2% goal and is trending in the wrong direction for a rate cut.
If the Fed does decide to cut interest rates in September amid a weakening labor market and an uptick in inflation, mortgage rates are likely to climb again.
Tariff impact is still a wild card: President Donald Trump's early August trade deal deadline came and went, but the forecast remains cloudy since the U.S. has granted some extensions amid ongoing negotiations with many of its trade partners.
As of Aug. 4, most countries face a baseline tariff of 15%. However, several nations have been singled out for higher rates, including Brazil, Switzerland and India. On Aug. 1, Fitch Ratings pegged the effective U.S. tariff rate at its highest level in decades at 17%.
As companies work through the inventory that they built up in anticipation of tariff hikes, consumer prices are expected to climb — and that will hamper any homebuying recovery.
"In the third quarter, we can expect to see more tariff-driven inflation, which may deter the Fed from lowering borrowing rates," said Selma Hepp, chief economist at Cotality. "Overall, this keeps consumers cautious when it comes to large purchases, like a 30-year mortgage, and homebuying will remain suppressed."
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