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MEETING NOTES February 6, 2024Keeping in Touch – The Basics
Mail Item of Value * Email * Call/Text * Hand-Written Note * Social Media Snuggle * Pop-By
Pick 3 each month for each contact and watch your business grow!






13 Listings
6 Under Contract
14 Buyers Under Contract
11 Closed Transactions 
$800 SSL Fee starting Jan 2025
DATES TO REMEMBER
Skills Meeting 2/14 – Alan Smith
Daybreak Realtors 2/15
Sales Meeting 2/21
1 HR CE Class Righting Wrong Addenda
Canopy Mortgage Interest Rates
$500k SFR, 20% down, owner occupied, 740 credit score

This Week                             Last Meeting
Conv 30 YR            6.875             6.875
Conv 15 YR            6.000             6.000
FHA   30 YR            6.250	       6.125
VA     30 YR            6.125             6.125
Invest 20%             8.000	       8.000







STATISTICS: Market Analysis     UAR Market Analysis https://utahrealtors.com/realtors/market-statistics/  
1. Welcome to Deea Hobbs!
2. February mailers – Jane has 10 extra if anyone wants any last minute mailers.
3. New podcast opportunity – let me know if you’re interested in joining this project! This will be a fun way to market on social media.
4. New social media boosting club –  each week after Sales meeting anyone who wants to participate in a quick 15-30 minute session where we all go online and like, love and comment on each other’s social media posts. By taking some time to interact with all of our social media posts the algorithms will be able to lift our posts to more people in the public and in our spheres. This can be done in person and via Zoom. 
5. Social media post ideas – thanks, Emily Knowles!
6. Open House survey – thanks, Rachael Stapley!
7. Videographer recommendation --  thanks, Rachael Stapley https://www.jaidancraig.com/
8. All of these ideas came from the Master Mind we had last Wednesday. It was so great! I’d love to make it a regular feature. Would you want to come in the morning on the 4th Thursday of the month? This month it would be February 22nd.
9. Fundraiser for the Humane Society of Utah:  Help some furry friends this month by purchasing wet and dry food (for cats, kittens, dogs, and puppies), cat toys, and dog treats for the Human Society of Utah. Unopened packages can be dropped off at the SLBR Education Center (230 W. Towne Ridge Pkwy, Ste. 100, Sandy), Monday through Friday, 9am-4pm. You can also make monetary donations to the Humane Society through SLBR Charities. The Salt Lake Board of Realtors® Charity Committee appreciates your support!



10. Realtor® Day at the Legislature
Realtor Day at the Legislature will be held on Friday, Feb. 16, at Hyatt Regency (10:30AM-1:30PM). Those who attend can receive 3 CORE credits. Cost is $30.
AGENDA
·    10:00 - Registration
·    10:30 - Utah Gov. Spencer Cox
·    10:30 - 12:30 - Issues/bills affecting Utah real estate
·    12:30 - Lunch (Utah legislators invited to attend)
·    12:30 - 1:30 - Utah Senate and House leaders
*Subject to change
This event fills up quickly. For questions, email info@utahrealtors.com or call 801-676-5200.

11. Housing Forecast – see attachments. Video: https://www.facebook.com/groups/456168381725049/

12. Realtor Legal Tip
Providing Proof that the Offer was Submitted
This question has come up a couple times over the last week.
When the Buyer's Agent submits the offer to the Seller's Agent, is the Seller required to sign the offer even if it is rejected?

No. But it's not a bad idea, if the Seller is willing.

Article 1, Standard 1-7 indicates, "Upon the written request of a cooperating broker who submits an offer to the listing broker, the listing broker shall provide, as soon as practical, a written affirmation to the cooperating broker stating that the offer has been submitted to the seller, or a written notification that the seller has waived the obligation to have the offer presented."

The point of this ethical rule is to help ensure all offers are presented objectively and as quickly as possible, and to give some assurance in writing that that has been done.

If a Seller is willing to sign the rejected offer, this can act as the written affirmation. If the Seller is unable or unwilling to sign the rejected offer, then the Listing Agent may send an email or text message to the Buyer's Agent indicating that the offer has in fact been presented.

Bottom line for Listing Agents, make sure all offers are presented to the Seller, unless you receive other instructions from your client.

Legal Tips are written by SLBR CEO Curtis A. Bullock, J.D. 
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