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MEETING NOTES September 3, 2025	Keeping in Touch – The Basics
Mail Item of Value * Email * Call/Text * Hand-Written Note * Social Media Snuggle * Pop-By
Pick 3 each month for each contact and watch your business grow!
"A professional is someone who knows what they know, knows what they don't know, and knows the difference between the two."
This distinction is essential, he added. "Nobody knows all the answers. The idea that a professional is someone who knows all the answers — be careful with that one."








Canopy Mortgage Interest Rates
$500k SFR, 20% down, owner occupied, 740 credit score
This Week                    Last Meeting 8/6/25
Conv 30 YR           	6.500            	6.500
Conv 15 YR            5.625            	5.625
FHA   30 YR            5.990	       	6.125
VA     30 YR            6.125             	6.125
Invest 25%            7.375	       	6.625
Fed meeting September 16 and 17
DATES TO REMEMBER
9/3 Sales Meeting
9/10 Skills Meeting
Ways to Refresh a Listing
9/17 Mastermind
9/18 Daybreak Realtors
9/24 1 HR CE
10 Ways to Endanger or Lose Your License
7/30 Realtor Day at the Parade





33 Listings
7 Under Contract
9 Buyers Under Contract
124 Closed Transactions 




1. 



**THIS MEETING WILL BE SUMMARIZED USING AI, AND THE SUMMARY WILL BE EMAILED TO THE BROKERAGE**
1. Market Update
2. How to cancel a transaction:
a. Submit your folder with the executed Cancelation form, and, for buyers, the executed Return of Earnest Money Instructions. You must submit your folder for review. If you don’t have all the required forms, you can use a blank “placeholder” pdf. Submitting your file for review allows us to retire that transaction number and issue a new one for the next transaction in the loop.
3. October mailers will be these RFID cards (sample in office) with the attached letter and very cute Halloween envelopes. They will be approximately $2.75 each. Orders Due by September 17th.
4. You can access new changes to the Code of Ethics by watching this video from the Utah Association of Realtors.
5. Congratulations to the new SLBR Directors!
[image: ]
6. Please let me know any topics you’d like to see for the November CE class. I have attached a list of options from Pillar to Post for the class which will be held on November 19th.

		Legal Tip by Curtis Bullock - A Stack of Lawsuits






		I have a stack of Utah lawsuits that have been filed over the last year or so. Here are some of the arguments made by plaintiffs counsel and other issues that have come up:
 
1. Failure to disclose defects to buyer
2. Breach of fiduciary duty
3. Seller financing done incorrectly
4. Retaining wall issues
5. Seller not repairing agreed upon items as agreed to in REPC
6. Buyer Due Diligence checklist not provided to buyer
7. Leaky roof / water damage
8. Defective workmanship on new construction
9. Bundling the REPC with the Exclusive Buyer Broker Agreement causing buyer confusion
10. Lot reservation agreements done incorrectly resulting in lost earnest money for potential buyers
11. Earnest money not deposited in time
12. More seller disclosure cases
13. Lawsuit over incorrect property description on the MLS (i.e., listing the number of bedrooms incorrectly)
14. Late REPC cancellation causing a disagreement over earnest money release
15. Acting as a limited agent without informed consent from both clients
16. Alleged fraudulent cancellation of a contract resulting in lawsuit
 
Bottom line here is to be sure you are on your "A" game when representing buyers and sellers. Review your contracts and make sure both parties understand them.

Investors snapping up nearly 1 in 3 homes, report finds 
Smaller investors are seizing the opportunity as economic pressures make it tough for many buyers to afford a home, according to a recent Cotality report. Dave Gallagher 9/2/25
Investor housing market activity is holding strong in 2025, a sign that investors are seeing potential in the rental market amid housing affordability challenges, a recent Cotality report suggests.
Investors accounted for 29% of single-family home purchases in June, according to Cotality data — and while that was down from 32% in January, it was significantly higher than the years preceding the pandemic, when shares typically stayed under 20%.
This growing market presence "demonstrates [investors'] resilience in a high-price, high-rate environment," said Thom Malone, principal economist at Cotality. "As these adverse conditions are expected to persist, investors are well positioned to meet rental demand."
Investors' tendency to make all-cash home purchases "means high interest rates are less of a deterrent," Malone added. "Plus, current high prices can be offset by strong rental returns."
Looking ahead, investor activity "will likely remain steady through the end of 2025," the report said.
Which investors are diving in? Those who own between 10 and 99 properties drove the recent uptick in investor activity, according to the report. Their market share grew from 6% in June 2024 to 10% in June 2025.
The most common type of investor owns fewer than 10 properties. These smaller investors collectively hold a 14% share of the overall market. Investors who own between 101 and 1,000 properties represent 3% of all home purchases, while those with more than 1,000 properties have the smallest market share at 2%.
Where are investors buying? Between January and June of this year, Dallas was the top city for investor activity when measured by raw sales numbers, with 21,842 purchases made. Houston was second with 18,324 purchases, followed by Atlanta, Phoenix and Los Angeles with more than 11,000 purchases each.
Among the cities with high investor activity, only Los Angeles had relatively low non-investor purchases, bringing the area close to a 50-50 split.

                         ‘Housing emergency’ action could bring relief to builders, buyers’
Details are scarce, but if the White House follows through on a potential emergency declaration, it could boost U.S. housing supply and improve affordability.

The Trump administration is turning its attention to the country's housing affordability challenges — and that could be especially good news for the nation's home builders.
In an interview published by the Washington Examiner on Sept. 2, U.S. Treasury Secretary Scott Bessent said President Donald Trump "may declare a national housing emergency" this fall. The last time such an emergency was declared was in 2008 in response to the financial crisis and Great Recession. 
Bessent didn't disclose many details about what specific actions the administration might take, but he indicated it would involve relief for home builders. Cutting interest rates would help — and that's looking more likely this month — but Bessent said the administration is also assessing ways to standardize building and zoning codes and decrease closing costs.
Tariff exemptions for construction materials were also on the table, according to the Examiner.
Can the federal government do this?
The administration could face some hurdles if it tries to implement those plans, according to Realtor.com Senior Economist Joel Berner. "It remains unclear exactly what kind of emergency measures the administration could take to address housing, or even if using emergency powers in this way is lawful," he told Realtor.com.
If it can be done, overriding — or at least standardizing — permitting and zoning laws would "have the best long-term impact" in terms of adding more inventory, "but the federal government could also juice the housing market in the short run by making it easier to buy a home," Berner said, citing consumer tax credits as one possible avenue. 
Builders need rate relief
The National Association of Home Builders has laid out a 10-point plan for addressing housing affordability. Along with eliminating excess regulations and fixing building material supply chains, the organization is also pushing to make it easier for developers to finance new construction projects — a concern echoed by others in the industry.
"Our builders are often seeing a higher interest rate than what we're seeing as consumers — usually about 2% to 5% more," said Andrea Smiley, legislative director for the Building Industry Association of Washington, in a recent NAHB blog post. "Depending on the bank, it could be more than that. It just kind of depends on local market conditions."
NAR lobbying for 'bold action'
The National Association of Realtors is continuing its advocacy efforts in D.C., pushing for practical solutions to address housing undersupply, said Shannon McGahn, NAR's chief advocacy officer.
"The Administration's consideration of a housing emergency underscores the urgency we've long raised: Supply constraints are the greatest obstacle to affordability, with the nation short 4.7 million homes," McGahn said in an email. 
"Bold, coordinated action is needed now to boost housing supply so more families can achieve the American Dream of homeownership and the generational wealth it provides."
Affordability won't 'snap back overnight'
Even if a housing emergency is declared, it will take years for affordability to return to "normal," according to a Sept. 2 Redfin report. 
The report concluded that if home price growth remained at current rates of 1.4% year-over-year and mortgage rates fell to 5.5%, costs would return to July 2018 affordability levels by November 2030. If mortgage rates remain around 6.7%, it would take another four years to hit those levels.
Redfin economists used July 2018 as a baseline since it preceded the pandemic-era housing price boom, and the mortgage payment-to-income ratio at that time was 30%, a standard benchmark for housing affordability.
"Buyers shouldn't expect affordability to snap back overnight, but the trend lines point to real progress within this decade," said Asad Khan, Redfin senior economist. 
"If mortgage rates decline modestly, and price and income growth hold steady, the market for homebuyers could feel much different by the late 2020s. We are cautiously optimistic normalcy may not be as far off as many might fear."
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Congratulations!

BRYAN HURD





